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Since getting the significant capital he needed, Abdul Wahab has been able to
gain competitive advantage.

A Microfinance Client Story
The Microfinance Investment
Support Facility for Afghanistan
(MISFA) was set up in 2003 at
the invitation of the Afghan
government — to get donor
coordination right from the start
and avoid the counter-productive
efforts that have emerged from
conflicting donor objectives in
other post-conflict situations. It
was established as a vehicle
through which the Afghan
Government and international
donors could channel technical
assistance and funding to build
microfinance in Afghanistan.
In March 2006, MISFA was
registered as a limited liability
non-profit company whose sole
shareholder is the Ministry of
Finance of the Islamic Republic
of Afghanistan. MISFA Ltd is an
independent apex organization
with
a
select
group
of
implementing partners on the
ground.

Welding his path to
success
Abdul Wahab, 46, overcame the daily struggles from his disability
through hard work and determination. Banking on the metalworking
and entrepreneurial skills he acquired from his father, Abdul Wahab
did not let his speech impairment get in the way of success and
opened his own small welding shop.
Nowadays, he runs a medium-sized metalwork workshop in the
Qala-e-Fathullah area of the Afghan capital, Kabul. He produces
metal doors, windows, fences, and other metal products.
However, there were times when Abdul Wahab had been presented
with opportunities to expand his business, but lacked financial
capacity. He could not buy raw material in bulk, which would have
cost him considerably less than purchasing in retail. As such, it had
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OXUS Afghanistan was created in 2007 with funding
from the Microfinance Investment Support Facility for
Afghanistan (MISFA).
OXUS Afghanistan is a part of the OXUS Development
Network, a global network of Microfinance Institutions
created by ACTED, a leading international NGO
operating in 25 countries with headquarters in France.
OXUS Afghanistan began operations in January 2007
and currently has a portfolio of over US$ 10.8 million
with an outreach of more than 13,500 customers
managed through 13 branches in 10 provinces.
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business over time and turn it into a fullscale welding factory with a much larger
share of the market. Already, his business
has come a long way, employing eight
people.

access to finance could contribute to
Afghanistan’s economic growth.

